Behavioral Economics: Debates and Open Questions — Syllabus

Lecturer:

Moti Michaeli motimich@gmail.com

Objective:

This is an introductory course to theoretical and experimental behavioral economics for graduate
students in economics. However, unlike most introductory courses in this topic, a large emphasis will be
put on studying contemporary debates and open questions in the field in order to provide graduate
students who wish to conduct research in the field with the right understanding of the current state of

the literature and with topics they can further explore in their own research.
Length:

We will have five meetings of two hours each.

Students' assessment

Each student can choose one of the following three options:

1) Writing a "referee report" on one of the papers from the reading list below*
2) Presenting in class (20 min presentation) one of the papers from the reading list below*
3) Designing an experimental setup that can help solve one of the debates presented in class (a

research proposal for a theoretical model could also be considered)

* Students may suggest a paper that is not in the list but is related to one of the topics discussed in class
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Course Outline:

Topic

Content

Papers

Group size

The effect of group size on
contribution to public goods

Isaac et al. (1994)
Holt & Laury (2008)
Andreoni (2007)

Social preferences

Inequality aversion
Social welfare maximization
The extent of selfishness

Fehr & Schmidt (1999)

Charness & Rabin (2002)
Andreoni & Miller (2002)
Iriberri & Rey-Biel (2011)

Social norms (1)

Injunctive vs descriptive norms

What matters, one’s private opinions
or public actions

Cialdini (2003)

Clark & Oswald (1998)
Bernheim (1994)
Benabou & Tirole (2011)
Manski & Meishar (2003)

Social norms (2)

Identifying the norm and the
curvature of sanctions on norm
deviations

Krupka & Weber (2013)
Hermann et al (2008)
Michaeli & Spiro (2015, 2016)
te Velde (2016)

Lying aversion

Small lies vs. large lies

Fischbacher & Follmi-Heusi (2013)
Hurkens & Katrik (2009)

Mazar et al (2008)

Abeler et al (2014)

Gneezy et al (2013)

Kajackaite & Gneezy (2015).

The economics of religion

How to explain religious devotion
and related issues

Berman (2000)
lannaccone (1992,1994)
Levy & Razin (2012,2014)
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